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The YouTube Parther Program

The YouTube Partner Program (YPP) is the gateway to monetization for every Creator on the
platform. Understanding YPP eligibility, benefits, and revenue mechanics is foundational for any
Investor analyzing Channel Revenue Token offerings, because only channels accepted into the
program generate the ad revenue that drives CRT distributions.

Eligibility Requirements

To qualify for the YouTube Partner Program, a Creator must meet two primary thresholds: at least
1,000 subscribers and either 4,000 valid public watch hours in the preceding 12 months or 10
million Shorts views in the preceding 90 days. The channel must also comply with all YouTube
monetization policies, have no active Community Guidelines strikes, reside in an eligible country,

and have an AdSense account linked to the channel.

These requirements serve as a quality filter. A channel that has crossed both thresholds has
demonstrated an ability to attract and retain a meaningful audience — the same audience whose
views will generate the ad revenue backing Channel Revenue Tokens. When evaluating a CRT
offering, confirming that a Creator has maintained YPP status consistently (rather than recently
qualifying) is a useful signal of channel stability.

Revenue Split and What the Program Enables

Once accepted, Creators earn a 55% share of ad revenue generated on their long-form videos,
with YouTube retaining 45%. This split applies to display ads, overlay ads, skippable and non-
skippable video ads, and bumper ads served before, during, or after content. The program also
unlocks additional monetization features: channel memberships, Super Chats, Super Stickers,
Super Thanks, YouTube Shopping integration, and access to YouTube Premium revenue.

For Investors, the 55/45 split is the critical number. When you see revenue figures in a Creator's
Form C, those numbers already reflect the Creator's 55% share — the gross revenue after
YouTube's cut. The CRT revenue share is then calculated as a percentage of this Creator-level
revenue, making the effective Investor share a fraction of the original ad spend.

YPP acceptance is table stakes, not a guarantee of success. Look for Creators who have been in
the program for at least 12-18 months with consistent revenue, not channels that just recently
qualified.




Ad Revenue: CPMs, RPMs, and What
Drives Them

Ad revenue is the primary income stream for most YouTube Creators and the core revenue driver
behind Channel Revenue Tokens. Two metrics govern how much a Creator earns per view: CPM
(Cost Per Mille) and RPM (Revenue Per Mille). Understanding both — and the factors that move
them — is essential for projecting CRT distributions.

CPM vs. RPM Explained

CPM represents the cost an advertiser pays per 1,000 ad impressions. It measures advertiser
demand and willingness to pay. RPM represents the revenue a Creator actually earns per 1,000
video views — after YouTube takes its 45% cut and after accounting for videos or views that were
not monetized. RPM is always lower than CPM because not every view triggers an ad, and
YouTube's share is deducted.

For Investors, RPM is the more useful metric because it directly connects to the revenue a Creator
takes home. A channel with a $20 CPM but low ad fill rates may generate less actual revenue than
a channel with a $12 CPM and near-100% ad fill. Always ask for RPM data when available, and treat
CPM as directional context rather than a revenue guarantee.

What Drives Rates Up and Down

Several factors influence CPM and RPM. Niche is the strongest driver — advertisers pay premiums
to reach audiences in finance, technology, business, and health categories because those viewers
have higher purchase intent. Geography matters significantly: viewers in the United States, United
Kingdom, Canada, and Australia command far higher CPMs than viewers in Southeast Asia or Latin
America. Seasonality creates predictable swings, with Q4 (October through December) delivering
the highest rates as holiday advertising budgets flood the platform, and Q1 (January through

March) typically producing the year's lowest rates as budgets reset.

Video length also plays a role. Videos over 8 minutes can include mid-roll ads, effectively
multiplying ad impressions per view. Audience retention affects ad delivery — if viewers drop off
before a mid-roll placement, that ad never serves. Finally, broader economic conditions influence
total ad spend; during recessions, advertising budgets contract and CPMs decline across all

niches.

CPM ranges vary significantly by geography and season. The figures above represent U.S.-

heavy audience channels. International audiences typically generate 30-70% lower CPMs.




Content Niche

Finance & Investing

Technology & Software

Education & How-To

Entertainment & Vlogs

Gaming

Typical CPM Range

$15 - $30

$12 - $25

$8 - %15

$3-$8

$3-$7



Beyond Ads: Memberships, Supers, and
Shopping

While ad revenue typically accounts for 60-80% of a monetized Creator's YouTube income, the
platform offers several supplementary revenue streams. These additional sources can
meaningfully diversify a Creator's income and, in some cases, contribute to the revenue pool
backing Channel Revenue Tokens.

Channel Memberships

Channel memberships allow viewers to pay a recurring monthly fee (typically $4.99 to $49.99) in
exchange for perks like custom badges, exclusive emojis, members-only content, and community
posts. YouTube takes a 30% cut of membership revenue. For Creators with highly engaged
audiences, memberships can generate substantial recurring income that is less volatile than ad
revenue because it does not fluctuate with CPM cycles.

From an Investor's perspective, a Creator with an active membership program signals strong
audience loyalty. Channels where memberships represent 10-20% of total revenue demonstrate
diversification — a positive indicator when evaluating the stability of CRT distributions.

Super Chats, Super Stickers, and Super Thanks

Super Chats and Super Stickers are live-stream monetization features that let viewers pay to
highlight their messages or send animated stickers during a live broadcast. Super Thanks extends
this concept to regular uploaded videos, allowing viewers to tip Creators on any video. YouTube
takes a 30% cut of all "Super" revenue.

These features are inherently unpredictable — they depend on individual viewer generosity and
live-stream frequency. While some Creators earn thousands per stream, this revenue is episodic
and difficult to project. Investors should treat Super revenue as upside rather than baseline when
modeling CRT returns.



YouTube Shopping

YouTube Shopping allows eligible Creators to tag products in their videos, Shorts, and live streams,
earning commissions on purchases made through those links. Creators can feature products from
their own stores or from affiliate partners via the YouTube Shopping affiliate program. Commission
rates vary by retailer but typically range from 5% to 20%.

Shopping revenue is still a relatively small contributor for most Creators, but it is growing rapidly.
Channels in product-review, fashion, beauty, and technology niches are best positioned to benefit.

For CRT analysis, shopping revenue is worth noting as a growth catalyst but should not be a
primary driver in your investment thesis.

s Memberships: Recurring, predictable, signals audience loyalty

s Super Chats/Stickers/Thanks: Episodic, hard to project, treat as upside

s Shopping: Growing but early-stage for most Creators, niche-dependent

s All supplementary streams: YouTube takes a 30% cut (vs. 45% for ads)



YouTube Shorts Monetization

YouTube Shorts — videos of 60 seconds or less — have become a major content format on the
platform. In February 2023, YouTube introduced a revenue-sharing model for Shorts,
fundamentally changing how short-form content generates income. For Investors evaluating
Channel Revenue Tokens, understanding the Shorts revenue model is increasingly important.

The Shorts Revenue-Sharing Model

Shorts monetization works differently from long-form video. Ads run in the Shorts feed between
videos (not within individual Shorts), and total ad revenue from the feed is pooled. That pool is then
allocated to individual Creators based on their share of total Shorts views. From the Creator-
allocated portion, YouTube applies a 55/45 split — but this is applied after music licensing costs are
deducted. The net result is that Creators receive approximately 45% of the revenue attributed to
their Shorts, compared to 55% for long-form content.

This lower effective revenue share, combined with significantly lower per-view rates (Shorts RPMs
typically range from $0.01 to $0.07 versus $2 to $12 for long-form), means that Shorts generate
meaningfully less revenue per view. A million Shorts views might generate $10 to $70, while a
million long-form views could generate $2,000 to $12,000 depending on niche and geography.

Implications for CRT Investors

When analyzing a Creator's revenue for CRT purposes, distinguish between long-form and Shorts
revenue. A channel with rapidly growing Shorts views may show impressive total view counts but
underwhelming revenue growth if most of those views come from short-form content. Conversely,
a Creator who uses Shorts effectively as a funnel to drive viewers to long-form content can
leverage the format for genuine revenue growth.

The key question for Investors is whether a Creator's Shorts strategy complements or dilutes their
long-form revenue. Look for Creators who use Shorts as discovery tools — bite-sized teasers that
introduce new audiences to the channel and convert them into long-form viewers and subscribers.
That strategy adds value. A Creator who has pivoted primarily to Shorts at the expense of long-

form output is a different risk profile entirely.

Shorts are powerful for audience growth but weak for direct revenue. The best Creator strategy
(from an Investor perspective) uses Shorts as a funnel to long-form content, not as a
replacement for it.




Seasonal Patterns and Revenue
Predictability

YouTube ad revenue follows well-established seasonal patterns driven by advertiser spending
cycles. These patterns directly impact CRT distributions, and understanding them helps Investors
set realistic expectations throughout the year rather than reacting emotionally to predictable
fluctuations.

The Annual Revenue Cycle

Q4 (October through December) consistently produces the highest CPMs and total ad revenue.
Holiday advertising — Black Friday, Cyber Monday, Christmas, and year-end sales campaigns —
drives massive advertiser spending. CPMs can increase 30-80% above annual averages during
this period. For CRT holders, Q4 distributions often represent the best monthly payouts of the year.

Q1 (January through March) brings the sharpest decline. Advertiser budgets reset, holiday
campaigns end, and spending contracts. CPMs can drop 20-40% from Q4 peaks. This is the most
common period for Investors to worry unnecessarily about their CRT holdings. Q2 and Q3
generally show steady recovery, with summer bringing a modest dip in some niches as viewership
patterns shift.

Why Seasonal Dips Are Normal

A 25-35% revenue decline from December to January is not a sign of channel deterioration — it is
a platform-wide phenomenon affecting virtually every Creator. When evaluating CRT distributions,
always compare year-over-year (January 2025 vs. January 2024) rather than month-over-month
(January vs. December). Month-over-month comparisons during seasonal transitions will almost
always look alarming and almost never reflect actual channel health.

Smart Investors use seasonal patterns to their advantage. If a Creator's offering becomes available
during Q1 or early Q2, the trailing revenue figures may understate the channel's annual earning
potential. Conversely, offerings launched in Q4 may present inflated trailing revenue that does not
represent the full-year average. Normalizing for seasonality — looking at 12-month trailing revenue

rather than recent months — gives a more accurate picture.

Do not panic when January or February distributions are lower than November or December. This
is normal, predictable, and affects the entire platform. Always compare year-over-year, not
month-over-month.




Q4 (Oct-Dec): Peak revenue, 30-80% above average CPMs
Q1 (Jan-Mar): Annual low, 20-40% below Q4, budgets resetting
Q2 (Apr-Jun): Recovery period, steady growth toward summer

Q3 (Jul-Sep): Moderate, slight summer viewership dip in some niches



How Revenue Data Feeds Into CRT
Valuations

Everything covered in this guide — YPP status, CPMs, RPMs, supplementary revenue streams,
Shorts dynamics, and seasonal patterns — feeds directly into how Channel Revenue Tokens are
valued and how Investors should think about their returns. This section connects the monetization
mechanics to practical CRT analysis.

Revenue Consistency and Token Value

The most important revenue characteristic for CRT valuation is consistency. A Creator who
generates $8,000 to $12,000 per month with predictable seasonal variation is a stronger CRT
candidate than a Creator who swings between $2,000 and $25,000 depending on whether a video
goes viral. Consistent revenue translates to predictable distributions, which is what most CRT
Investors seek.

When reviewing a Form C, pay attention to the revenue history chart. Look for a relatively stable
baseline with seasonal variation (the Q4 bump, the Q1 dip) rather than erratic spikes and valleys.
Channels with stable revenue histories often have diversified content libraries — hundreds of
videos generating steady "library views" — rather than relying on a handful of viral hits.

Connecting Metrics to Your Investment Thesis

Build your CRT analysis from the bottom up. Start with the Creator's niche to estimate CPM ranges.
Factor in their audience geography (check if the Form C provides geographic data). Look at their
average monthly views over 12+ months and apply estimated RPMs to project monthly revenue.
Compare your projection to the actual revenue figures disclosed in the offering.

Then apply the CRT revenue share percentage to your revenue estimate to project your per-token
distribution. Account for seasonality by building a 12-month model rather than extrapolating from a
single month. Finally, compare the token price to your projected annual distribution to calculate an
implied yield. This bottoms-up approach, grounded in the monetization mechanics covered
throughout this guide, gives you a framework for evaluating whether a CRT offering is priced

attractively relative to the channel's earning power.

Revenue consistency matters more than revenue magnitude. A channel earning $10,000/month
reliably is often a better CRT investment than one averaging $15,000/month with wild swings
between $3,000 and $30,000.




Resources & Contact

Online Resources

s hub.gigastar.io — Educational guides, tools, and Creator Economy insights.
s invest.gigastarmarket.io — Browse and invest in Creator offerings.

s apply.gigastarmarket.io — For Creators interested in listing their channel.

s hub.gigastar.io/tools — Free tools including the Investment Calculator, Pre-Investment
Checklist, and Comparison Worksheets.

Downloadable Tools
s Offering Comparison Worksheet — Compare multiple Creator offerings side-by-side.

s Investment Tracking Spreadsheet — Track your portfolio, distributions, and ROI.

s Pre-Investment Checklist — Interactive checklist to ensure you are ready to invest.

Stay Connected
s Email: info@gigastar.io
s Newsletter: Subscribe to GigaStar Monthly for updates and new offerings.

s Website: hub.gigastar.io

Thank you for reading YouTube Monetization Decoded: How Creators Earn Revenue. Educated
Investors and informed Creators build a stronger Creator Economy. We encourage you to take
your time, do your research, and reach out if you have questions.

DISCLAIMER: This guide is provided by GigaStarHub for educational and informational purposes only. It does not constitute investment
advice, a recommendation to buy or sell securities, or an offer of securities. All investments involve risk, including the potential loss of
principal. Channel Revenue Tokens are speculative investments. Past performance and revenue history do not guarantee future results.
The information contained herein is based on sources believed to be reliable but is not guaranteed as to accuracy or completeness.
Before making any investment, you should consult with a qualified financial advisor and carefully read the relevant Form C filing.
Securities are offered through GigaStar Market under SEC Regulation CF (Regulation Crowdfunding).



